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Dear Members, Stakeholders and Partners in Trade & Industry,

It gives me immense pleasure to present to you the 33rd edition of our quarterly newsletter-
a publication that has consistently served as a window into the vibrant activities, updates
and aspirations of AECCI.

This edition holds special significance, as we also mark the completion of 10 years since the
establishment of Asian Exporters’ Chamber of Commerce. A decade ago, we set out with a
vision to create a dynamic platform for entrepreneurs, traders and industrialists to connect,
collaborate and grow. Today, | look back with pride and gratitude at how far we have come
together.

Over the past ten years, we have not only witnessed significant growth in trade and industry
but have also stood by each other through challenges, adapted to changing markets and
contributed meaningfully to our economy.

As we step into a new chapter, our commitment remains unwavering i.e. to advocate for our
business community, facilitate constructive dialogue with policymakers, connecting the
businesses with our global trade and law experts, safeguarding the business interest of our
members and nurture a culture of sustainable growth.

| extend my heartfelt thanks to all our members, partners and stakeholders for their
continued support and trust. Let us celebrate this milestone and look ahead with renewed
energy and shared purpose. Thank you A) =
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Jaheer J. Bukhari
DECENNIAL ANNIVERSARY (Board Chairman - AECCI)
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Message from the Editor

§warn Dhiman
(Editor)

Dear Readers,

It is with immense pride and gratitude that we present the 33rd edition of our
Quarterly Newsletter- an especially meaningful one as we celebrate a decade of
AECCIs journey marked by growth, innovation and an unwavering commitment to
empowering businesses.

Over the past ten years, AECCI| has evolved into a trusted platform for trade
facilitation, policy advocacy and international cooperation. This milestone issue
presents "A Decade of Growth, Impact & Innovation" that reflects on key
achievements that have shaped our identity and strengthened our global presence.

We bring you critical updates on India’s Trade. Our feature articles offer practical
and policy-rich perspectives- from understanding global trade rules, to choosing the
right international payment system and exploring trade's potential as a catalyst for
peace.

In this issue, we also highlight our AECCI-IAC Empaneled Arbitrators, welcome new
prestigious members, and share congratulatory messages received from our
esteemed panel members and global collaborators.

As we look back with pride, we also look forward with purpose. With renewed
energy, AECCI continues to champion inclusive growth and global trade
cooperation.

Be sure to check out our coverage of recent events and a preview of upcoming
initiatives that you might like to be the part-of.

Committed to a future shaped by collaborations, resilience and shared success.

Warm regards.
SwarnDhiman
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. A Decade of Growth, Impact & Innovation:

Celebrating 10 Years of AECCI -

As we proudly release the 33rd edition of our Quarterly Newsletter, we also mark a major

milestone- 10 remarkable years since the establishment of the AECCI (Asian Exporters’

Chamber of Commerce & Industry).

Founded on 20th June 2015, AECCI has grown into a trusted platform for exporters,

industry leaders and international collaborators. Here’s a look back at our journey of

dedication, progress, and unwavering commitment to empowering global trade:

Key Milestones Over the Decade: -

June 2015: AECCI was established with a vision to strengthen Asia-Europe trade
partnerships.

Feb 2016: Formation of specialized Chamber Wings to address sector-specific needs.
Jan 2018: Official Recognition by the Ministry of Commerce & Industry (MOC&T) - a
milestone that validated our credibility and vision.

2019: Launch of Trade Assistance Centres in Fort and Andheri, Mumbai, bringing
services closer to the business community.

Jan 2021: Introduction of AECCI E-Platform Version 1.0, making services digitally
accessible.

2021: Proposal submitted to MOC&T for establishing a ‘Chamber’s Council’ in India,
aimed at unified representation of Indian chambers.

2022: Expansion with new Trade Assistance Centres in Hyderabad and Gujarat.

March 2023: Inauguration of the International Arbitration Center, creating a trusted
forum for dispute resolution.

April 2023: Empanelment of Arbitrators for the AECCI International Arbitration
Center.

April 2024: Rollout of E-Platform Version 2.0 with enhanced features and digital
capabilities.

October 2024: Launch of the AECCI B2B Virtual Forum, connecting global businesses
in real time.

Strategic Global Collaborations signed with 40+ countries, expanding our
international footprint.
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A Decade of Growth, Impact & Innovation:

Publications & Knowledge Sharing:

-5 Editions of our Annual Magazine,
(featuring global trade insights and expert views.)

-33 Quarterly Newsletters
(providing consistent updates, analysis, and Chamber news.)

-‘Countless Daily View-Points,
(sharing timely updates on market trends and trade policies.)

Engagement & Member Empowerment:

Beyond milestones,
AECCI has organized countless:
Workshops, Seminars, B2B meetings, AMA (Ask-Me-Anything)
sessions and Trade expos,
all focused on empowering our exporter members and nurturing
new trade opportunities

Celebrating 10 Years of AECCI

With every step forward, AECCI remains committed to facilitating cross-border trade,
strengthening business networks and supporting our member community. As we celebrate a
decade of excellence, we thank all our members, partners, and stakeholders who have been
part of this incredible journey.

Here’s to the next decade of global impact and innovation!
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India’s Free Trade Agreements (FTAs) &

Trade Deals

India-UK FTA finalised

After 3+ years of negotiations, India and the UK signed a landmark FTA in principle on 6 May
2025, offering zero-duty access for 99% of Indian exports and a tariff quota for cars (10%) It
includes provisions for social security coordination, professional mobility (visas), and tariff
cuts (e.g. whisky duties halved within 10 years)

India—-Chile CEPA
Terms of Reference signed 8 May 2025, expanding scope from PTA to include digital
services, investment, MSMEs, minerals

India—Kyrgyzstan BIT
Ratified and entered into force 5 June 2025, updating a 2000-era treaty

India and the EU
India and the EU plan a phased “early-harvest” implementation—starting with goods and
customs—aiming to wrap up by end-2025 .

The DGFT Notifications

Impacting MSMEs

RoDTEP rate revision (21 May 2025):
Included higher incentives for MSME-led exports in leather, hm, chemicals—beneficial for
small exporters.

Precious-metals import restriction (19 June 2025):
Caps on alloys containing >1% gold—MSMEs dealing in jewelry and components affected.

SION update for sodium citrate (3 June 2025).
Targets chemical MSMEs to align with export norms.
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MSME (Micro, Small & Medium Enterprises)

Initiatives

New MSME export incentives:
DGFT has introduced enhancements to RODTEP for MSME exporters in textiles, handicrafts,
and electronics during this quarter.

Source from India’ portal rollout:
A dedicated digital gateway was launched in May 2025 to help MSMEs gain global market
exposure.

Enhanced finance schemes:
SIDBI expanded MUDRA and Stand-Up India repayment moratorium by six months due to
liquidity concerns in Q12025.

MSME Agile Certification Scheme:
Initiated June 2025 to provide quick digital certification for startups and small businesses
for export readiness.

AECEl
Sxport Wing <

ASeCl
FOR
ADYOGACY

AECCI's Export Wing provides resource & servicesto

businesses looking to export their products.

Our Services include:
« |ssuance of Certificates of Origin (Non-Preferential),
Attestation of export/shipping documents.
VISA Recommendation Letters.
Export seminars, training & resources
Trade promotion programs, including domestic and international trade shows.
Contacts with foreign companies and distributors.
; ing Trade Disputes through Mediation, Conciliation and Arbitration.
xdge sharing through Daily Viewpoint, Weekly updates, Monthly and Quarterly
MNewsletters and Annual Publications.

Q 0091-8433720996 www.aecci.org.in &
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Global trade rules are the backbone of international commerce, ensuring
that trade among nations is fair, transparent, and predictable. These rules
govern the exchange of goods and services across borders and are [
designed to create a level playing field, reduce trade barriers and resolve
disputes
efficiently. With globalization over the past few decades, the relevance of |
global trade rules has grown immensely, shaping economies, influencing

Adv. Rohini P K
diplomatic relations and impacting domestic industries worldwide. Legal Assistant| AECCI

The World Trade Organization (WTO) is the only global international organization dealing with the
rules of trade between nations. At its heart are the WTO agreements, negotiated and signed by the
bulk of the world’s trading nations and ratified in their parliaments. The goal is to ensure that trade
flows as smoothly, predictably and freely as possible between the nations.

The WTO operates a global system of trade rules, acts as a forum for negotiating trade agreements,
settles trade disputes between its members and it supports the needs of developing countries. All
major decisions are made by the WTO’s member governments. The WTO has over 160 members
representing 98percent of world trade. To join WTO (known as accession), a government has to
bring its economic and trade policies in line with WTO rules and negotiate its terms of entry with
the WTO membership.

We can look at WTO in several ways. WTO happens to be an organization responsible for
liberalizing trade. Its forum to negotiate trade agreements for various governments. It is a place
where trade disputes are settled. It operates a system of trade rules. The WTO has six key
objectives:

1. To set and enforce rules for international trade,

2. To provide a forum for negotiating and monitoring further trade liberalization,

3. Toresolve trade disputes,

4. To increase the transparency of decision-making processes,

5. To cooperate with other major international economic institutions involved in global economic
management

6. To help developing countries benefit fully from the global trading system.

The negotiations have helped to liberalize trade where countries have faced trade barriers and
wanted them to be lowered. But the WTO is not just about liberalizing trade, and in some cases, its
rules are such that trade barriers get support to protect consumers.

The global rules of trade between nations under the World Trade Organization (WTO) are a set of
legally binding principles and agreements. These rules are agreed upon by all member countries
and apply to trade in goods, services, and intellectual property. A cornerstone of these rules is the
General Agreement on Tariffs and Trade
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(GATT 1947). Under GATT 1947, core principles govern trade are:

Most-Favoured-Nation (MFN) Treatment (Article I) ensures that any favorable trade condition offered to one
country must be extended to all WTO members, promoting equality.

National Treatment (Article Il) prohibits discrimination between imported and domestically produced
goods, once they enter the market.

Elimination of Quantitative Restrictions (Article XI) forbids quotas and similar limitations on imports or
exports, supporting the free flow of goods.

Transparency (Article X) mandates that trade laws and policies be published and accessible to all members,
enabling predictability in trade relations.

Dispute Resolution (Articles XXII & XXIII) allows members to seek redress and consultation if they believe
their rights under the agreement are being violated.

GATT also addresses anti-dumping practices (Article VI), customs valuation (Article VII) and provides
flexibility for developing countries to safeguard their economies (Article XVIIl). These rules strike a balance
between trade liberalization and the protection of national interests, laying the groundwork for fair and rule-

based international trade.

Conclusion: The WTO's global trade rules are built on the foundation of non-discrimination, fairness,
transparency and predictability. They aim to ensure that international trade flows as smoothly and freely as
possible benefiting both developed and developing nations. These rules help prevent trade wars, encourage
economic cooperation, support, financial and provide a legal framework for resolving conflicts.

Written by:

Adv. Rohini P K

Legal Assistant| AECCI

References

1.World Trade Organization. (1947). General Agreement on Tariffs and Trade (GATT 1947).
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"Facing a Trade Dispute? Connect with -AECCI - ‘International Arbitration Centre’

for Expert Resolution!" (AECCI-IAC- Mob No. 8433720996)
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AECCI-Panel of Arbitrators

‘International Arbitration Centre’

—

IAS Anup Wadhawan Adv. Ram Murthy Kommera Adv. Pradeep Vital Sawant Adv. Geeta Luthra

Adv. V Inbavijayan Adv. Kushnuma Khan Arb L.V. Sreerangaraju CA Rajendra K. Bhuta

Adv. Anant Chawre Arbitrator Anil Kumar Jain Dr. Subhash Gupta Dr. Sudharanjan Sahoo

CA Pawan Kumar Agrwal Dr. Shashikant Murlidhar Deshpande Adv. Rupali Akobi&ge Qrbitrator Vipin Jha
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How to Choose the Right International Payment System

Jor Your Business

How to Choose the Right International Payment System for Your Business

By Swarn Lata, Executive Director — AECCI

In today’s globalized economy, engaging in international trade offers immense Swarn Dhiman
Executive Director - AECCI

growth opportunities for businesses. However, entering foreign markets comes Export - Speaker & Trainer

with challenges, especially in managing payments securely and efficiently. Selecting the right international

payment system is critical to ensure smooth transactions and avoid potential disputes.

Understanding the Basics: Export and Import

Export refers to selling goods to a foreign market, expanding your customer base, and reducing dependence
on domestic demand. Conversely, import involves purchasing foreign-manufactured goods to meet local
demand or business needs. The difference between total exports and imports contributes to a nation's
balance of trade.

In India, businesses require an Import Export Code (IEC) to engage in international trade. The process
involves several crucial steps:

e Setting up an export/import company.

Selecting products and exchanging samples.

Finalizing terms, issuing purchase orders, and arranging insurance (e.g., via ECGC in India).

Conducting quality checks, preparing documentation, and managing shipments.
e Ensuring proper customs clearance and document handling through banks and clearing agents.
The Importance of Credibility Checks
Global transactions carry inherent risks, particularly when dealing with unknown suppliers or buyers. To
mitigate these risks:
e Verify company details on official documents like pro forma invoices.
e Announce factory audits or inspections upfront to gauge the partner's legitimacy.
e Use online resources and B2B directories to assess reputation.
 Insist on formal processes for sample exchanges and payments.

* Consider background checks via professional agencies or legal firms for large transactions.

DECENNIAL ANNIVERSARY AeccI-NEWSLETTER, VOL - 33 (2025 - 26), DATE OF ISSUE - 01.07.2025 Page 10 Contd..
9 Address Phone > Email Website
604, Hilton Centre, Belapur 022-41271145/46 info@aecci.org.in www.aecci.org.in



(CET

<

LD,
Iﬁ_t_é;ﬁational Payment Methods: Balancing Security and Risk
Exporters fear non-payment, while importers risk paying in advance without receiving goods. To manage
this, businesses can select from several payment methods based on the risk profile:
e Advance Payment
o Safest for exporters but risky for importers.
o Provides immediate payment before goods are shipped.
* Documentary Collections
o Documents against Payment (D/P): Documents are released only after full payment.
o Documents against Acceptance (D/A): Buyer accepts documents and promises future payment,
offering cash flow advantages but higher risk for sellers.
* Letter of Credit (L/C)
o Offers the highest security when managed under UCP 600 (Uniform Customs and Practice for
Documentary Credits).
o Includes types like irrevocable, confirmed, transferable, and back-to-back credits.
UCP 600, implemented globally, provides a standardized framework for handling Letters of Credit, reducing
ambiguity and rejection rates in documentation.
Mitigating Payment Disputes and Credit Risks
Before finalizing international deals:
e Assess your cash flow and the buyer's creditworthiness.
* Use reliable intermediaries, clear contractual clauses, and adequate documentation.
* Hedge against foreign exchange fluctuations and ensure insurance coverage.
For importers:
e Engage with reputable sellers.
e Request performance guarantees.
e Opt for secure payment methods like L/Cs.
e Use currency hedging tools to manage exchange rate risks.
For exporters:
* Work with credible buyers and obtain credit insurance.
e Avoid excessive credit extensions.
e Prepare accurate documents to avoid disputes.

e Maintain cultural sensitivity and currency risk management.
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Credit Insurance, such as coverage provided by ECGC in India, is invaluable in protecting against non-
payment, offering peace of mind in international transactions.

Conclusion

Choosing the right international payment system requires a strategic balance between risk mitigation and
business competitiveness. Whether you are exporting or importing, understanding payment mechanisms,
verifying partners, and leveraging insurance and legal safeguards are essential for successful global trade.

For more information or assistance with international trade processes, contact Asian Exporters’ Chamber
of Commerce and Industry (AECCI) at:

“ info@aecci.org.in | € www.aecci.org.in | £ +91 22 41271145/46

ACCC
FOR
el NDVOGACY

AECCI-Legal Wing is dedicated to providing comprehensive
and specialized legal services tailored to the complexities of
international trade and commercial business.

The Legal wing:

= Consist of the expert professionals.
Goes hand-in-hand throughout your business journey,
Assists in making the initial procedures easier for you
Takes care of complexity of expansion of business

BOOK YOURMEETING NOW

@ +91 8433720996 ee

o0
www.aecci.org.in
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AECCI-Prestigious-Members
Cageer

Mr. Dilip Bhat
Partner
Company: ADROIT IMPEX
Operations: CHA & FREIGHT FORWARDER)
ADD- 2ND FLOOR,A/418, VASHI PLAZA,

SEC-17, VASHI, NAVIMUMBAI,
THANE, MAHARASHTRA, 400705-
Phone Number- 0091-9321088160

Email-dilip@adroitimpex.com

Mr. Nalinikant N. Mishra
Founder & Managing Director
Seawave Container Lines Pvt. Ltd.
Operations- Cargo Services
ADD- OFFICE NO. B-108, PLOT NO-63,
SKYLAND,BUILDING SECTOR-11
CBD BELAPUR, THANE,
MAHARASHTRA,INDIA-400614
Phone- 0091-9930415825
Email-seawaveline@gmail.com
Website- https:/www.seawave.in/
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Trade for Peace: How Global Trade Can Help Build a More
Peaceful World

In today’s divided world, the idea that trade can help build peace is not only

relevant it is essential. During the World Trade Organization's (WTQ) Trade for
Peace Week, global leaders and experts came together to reflect on how trade,
when used wisely, can support peace, stability, and progress - especially in
countries affected by conflict and poverty.
Adv.Sohail Ali
Legal Assistant | AECCI

A History of Trade Promoting Peace: The connection between trade and peace goes back thousands of
years. Thinkers like Plutarch and Montesquieu believed that when countries exchange goods and services,
they also exchange ideas, build trust, and reduce the chances of conflict. This idea became especially
important after two World Wars and the Great Depression. In 1948, a proposed agreement called the
Havana Charter aimed to use trade as a tool to promote peace. Although the charter didn't come into force,
its spirit lived on through the General Agreement on Tariffs and Trade (GATT), and eventually, the WTO,
created in 1995. Over the past 70+ years, this system has helped countries grow economically, reduce

poverty, and stay away from conflict.

Evidence That Trade Helps Keep Peace: Recent studies support what philosophers long ago believed - that
trade encourages peace. One big example is the European Union, which started as an economic alliance to
prevent war in Europe. It later won the Nobel Peace Prize in 2012 for promoting peace and cooperation
between nations. Another study by the WTO and a top research institute found that many peace
agreements over the past century included economic terms - like rebuilding industries, allowing movement
of goods and people, and creating jobs. These are all elements where trade plays a major role.

Building Partnerships between Trade and Peace: The WTO is now working closely with peace
organizations, development agencies, and even private companies to support these countries. Some of
these include the World Bank, International Labour Organization (ILO), and Geneva Peacebuilding Platform.

At events organized by the WTO, powerful stories were shared:

The former president of Timor-Leste said, “Trade is a peaceful alternative to war.”
Ambassadors from Sudan and South Sudan declared, “Where there is trade, there is peace.”

A representative from Afghanistan explained that peace and development must grow together.
These voices show how deeply trade is tied to peacebuilding in real, practical ways.
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Looking Ahead: Trade for Peace in the Future

e To make this vision a reality, the WTO and its partners are exploring new steps:
» Creating a permanent platform (like a working group or commission) to bring trade and peace experts

together.

* Developing training materials to teach people how trade can help build peace.

The COVID-19 pandemic showed how fragile the world economy is and how important cooperation between
nations has become. Building a fair and strong global trading system is not just good for business - it's
essential for global peace and survival.

Conclusion: A Stronger World through Trade

e The message from WTQ's Trade for Peace Week is clear: trade is more than just buying and selling. It's

a way for countries to work together, avoid conflict, and create better lives for their people. As wars,
crises, and inequality continue to threaten global stability, trade can become a powerful tool for peace -
if we use it wisely. Now more than ever, the world needs trade policies that focus not just on profit, but
on people, peace, and progress.

Written by:
Adv.Sohail Ali
Legal Assistant | AECCI
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Wing

HR Support Wing
Ensuring Employee Well-Being and Driving Business Growth
through Exceptional HR Support.

What HR Solution does AECCI Provide? [LASINEOINR (0lV/ g 1VAT /) 300
Employment Law

Staff Grievances and Disputes GET HR SUPPORT INCLUDED

Disciplinary Issues
Contracts of Employment WITH YOUR CHAMBER

Managing Apprentices
Calculating Settlement Agreements

@ +918433720996 ee
BOOK YOUR MEETING NOW pp
www.aecci.org.in
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Messages from AECCI-IAC Panel Members

While appreciating your dedication, unwavering commitment and significant contributions over the past
decade which are invaluable, it's my pleasure of working for the past few months to continue the legal
journey as the empanelled Institutional independent arbitrator, mediator and conciliator.

| am congratulating you in the eve of your celebrating a decade of excellence and wish you reach may
more heights in serving the cause par excellence

JUSTICE Dr. BULUSU SIVA SANKARA RAO

M.Com., LLM,, PhD,, LLD.

Former Judge of the High Court for

The State of Telangana at Hyderabad,

Former Judge, Judicial Preview, Govt. of

Andhra Pradesh at Guntur-Amaravathi,

Presently Chairman, State Police Complaints Authority,
Govt. of the State of Telangana at Hyderabad

Senior Advocate designated by the Hon'ble Supreme Court,
Arbitrator, Mediator, Conciliator & Legal Consultant.
Hyderabad. India, Pin.500034

bulusuvyaghri@gmail.com

Heartiest Congratulations to the Asian Exporters’ Chamber Of Commerce And
Industry on completing a glorious decade of empowering cross border trade and
business !

It gives me a great zeal of joy to congratulate the Asian Exporters’ Chamber Of Commerce
And Industry on completing 10 successful years of service to the international business
and trade community.

In these 10 remarkable years, the Asian Exporters’ Chamber Of Commerce And Industry
has emerged as a strong pillar of guidance and support for the importers’ exporters’
community, creating a valuable ecosystem of trust, innovation, and growth.

The Asian Exporters’ Chamber Of Commerce And Industry has been doing excellent work
by helping businesses grow through guidance, expert support, and useful services. Over
the years, the Asian Exporters’ Chamber Of Commerce And Industry has become a strong
platform for exporters, entrepreneurs, and professionals who want to connect, grow, and
succeed in a responsible way.

| heartily congratulate the team of the Asian Exporters’” Chamber Of Commerce And
Industry and each one of you who make this decade milestone. The Chamber’s dedication
to serving exporters and businesses across sectors truly reflects your vision and
commitment to excellence.

As you step into the next chapter, may the Asian Exporters’ Chamber Of Commerce And

Industry continue to reach new milestones, strengthen global partnerships, and inspire
countless enterprises. Wishing the entire team and the Asian Exporters’ Chamber Of
Commerce And Industry great success in all future endeavours.

Keep shining and keep leading!

With warm regards,

Anand Chawre, Vandana Sadawarte

ChawreVakil- Advocates, Mediators, And Arbitrators
Mumbai And Aurangabad
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S Messages from Collaborators

As a new member, | have already experienced firsthand the dedication and
professionalism that define AECCI. The privilege of delivering an AMA session
allowed me to share my services and how members can establish their
business presence in Singapore—an opportunity | deeply appreciate. My
interactions with Mrs. Swarn Dhiman were particularly inspiring; her astute
leadership and the team's unwavering commitment to excellence truly set
AECCI apart.

Your platform has not only connected businesses but also cultivated a
collaborative spirit that drives growth and innovation. Here's to celebrating
your past successes and looking forward to many more years of impactful
contributions to the business community.”

Warm regards,

S. H. Ming,

Managing Partner,

IWOMEN ASIA LLP, Singapore

‘Ji;'tunl
Forum

Congratulations to the Asian Exporters Chamber of Commerce and Industry
On the remarkable occasion of your 10th Anniversary, | extend my sincere
congratulations and appreciation for a decade of outstanding contribution to
the promotion of international trade and business. AECCl's commitment to
supporting exporters and fostering global economic cooperation has played a
vital role in enhancing regional and international commerce.

Wishing AECCI continued success and growth in the years ahead.

Davis V Kadavan

Founder and Managing Partner
Nex Consultants | Dubai | UAE
Nexconsultants.com
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Chamber's Glimpse:

Highlights from AECCI Recent Activities

Expert Guest- Mr. Mike Wilson, CEO-
Go Exporting, UK and Host- Mrs. Swarn
Dhiman, Executive Director, AECCI-
India in ‘Ask Me Anything’ session on
30.05.2025. Title: “Unlocking the UK
Market: Insights on Trade, Strategy &
the Road Ahead under the India-UK
FTA"..

Expert Guest- Ms. Maha Hanieh-
Associate | Commercial Division | Al-
Khair Legal Attorneys-Jordan and
Host- Mrs. Swarn Dhiman, Executive
Director, AECCI-India in ‘Ask Me
Anything’ session on 14.06.2025 .
Title: Ask the Expert: Legal and
Practical Steps for Expanding Your
Business to Jordan”

Expert Guest- Ms. S H Ming | Managing
Partner] IWomen Asia LLP- Singapore
and Host- Mrs. Swarn Dhiman,
Executive Director, AECCI-India in
‘Ask Me Anything’ session on
24.06.2025.

Title: "Singapore as a Gateway to
§ ASEAN for Trade & Business Growth "

Expert Guest- Mr. Jonathan | Bagus
Enricol Indonesia and Host- Mrs.
Swarn Dhiman, Executive Director,
AECCI-India in ‘Ask Me Anything’
session on 17.06.2025 . Title: "Doing
Business in Indonesia - Legal
Compliance, IPR & Market Entry”

International Collaborators - Brazil, Cambodia, Denmark, Egypt, Mexico, Tanzania, Bahamas, Bosnia & Herzegovina, Mozambique, Algeria,
Nigeria, Vietnam, United Kingdom, China, Pakistan, Oman, Turkey, Greece, Thailand, Ethiopia, South Sudan, Sri Lanka, UAE, Uzbekistan, Jordan,

Lebanese, Indonesia, Morocco, Germany, Portugal, Poland, Kenya, Netherlaﬁd e18
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. Upcoming Delegations

AECCI GRO

EGATION

INTERNATIONAL EXHIBITIONS 2025

JOIN US AT VIETNAM & UZBEKISTAN FOR GLOBAL HEALTHCARE
BUSINESS OPPORTUNITIES

04 - 06
Nov 2025

UZMEDEXPO 2025

'; Venue: International Expo Group
Business Center, Tashkent,
Uzbekistan

@ Time: 10:00 AM = 5:00 PM

27 - 29
Nov 2025

VIETMEDICARE EXPO 2025

| Venue: Saigon Exhibition &

Convention Centre, Ho Chi Minh
City, Vietnam

@ Time: 10:00 AM - 5:00 PM

Highlights

* The 17th International Exhibition on
Medical Equipment, Pharmaceuficals,
Dentistry & Services

* 6,000+ Healthcara Visitors | Indusiry
Metworking

= fdarkeling | Product Showcasing |
Partnerships

Highlights

The 33rd International Exhibition en
Pharmaceuticals, Medical Devices, &
Healthcara

» 500+ Exhibitors | 25+ Countries
+ Live Demos | B2B Meetings | Experl

Seminars
Strong India-Vieinam Pharma Relations

Product Sectors

Product Sectors

Medical Equipment, Diagnostics, Dental,

Ophthalmology, Hehab, PPE, Lab
Medicine, Beauly & Health.

Offer Price

FPharmaceuticals, APIs, Medical
Equipment, Telemedicine, Health
Supplements, Surgical Instrumeants,
Aehab Devices, and maora.

Offer Price

$ 3,010* (9 Sqm. Booth)*

"Includes side walls, carpet, plug sockat,
alactricity, lighting, table, chairs, gensral

cleaning and securily.

*Excludes holel stay, air tickets, transfers

$ 2150* (9 Sqm. Booth)

"Includes booth partition, name fascia,
carpat, countar, chairs, waste baskat,
lighting, eleciric socket.

*Excludes Hotel skay, Air Tickels, Transfers.

REGISTER NOW

AECCI ADMIN CHARGES® For Members #15,000*

Al B firndlal,
e aemy " For Non-Members £20,000 *

LIMITED BOOTHS AVAILABLE

@ WWW.aecci.org.in registerfiaecci.ong.in | ed@aecei.org.in @ +91 8433720996



&3 Asian Exporters’ Chamber 0f Commerce and Industry

-“:l_:_{_ﬂ._
e (Recognized by Ministry of Commerce, Goavi. of India)

BT c<porters, Importers, Manufacturers, Traders, etc....

ABOUT AECCI: A dynamic Chamber of Commerce aiding exporters and importers
cammunity, enhancing business operations worldwide & fostering partnerships with

professionals through diverse mediums of support.

SERVICES WE PROVIDE

Certification
d &g =2 =H &

Certificateof  Digital Access Membership Visa Export Training &
Origin e-Platform Certificate Letter Education

Consultations

=D 7 % G e o
¢ © & B w8

Dispute  International Trade Payment Compliances Establish TradeQuality HR
Resolution  Arbitration Disputes New Ventures Dispute Solutions

Collaboration -
2 & = e
1) et “
Investment Int. Business Business Foreign Credibility
India Start-Up Matches Delegations
Promotions
/J'D §- Website & Digital Publication
Caket 0 D B email Campaign
Use of Company
Chamber Logo Branding: L Events & Seminar
66 AECCI| OFFERS SERVICES TD AID THE

FOCUS ON YOUR GET LEGAL ADVICE | o0 s v SECTOR IN INDUSTRY, TRADE,

BUSINESS INCLUDED WITH YOUR | o\ SERVICES FOR THE ASIAN

CHAMBER
9 COMMUNITY.

— CONTACT US ON
Reg. Office, Hilton Centre, 604, 6th Floor. Plot Nao. 66, Sector 11, CBD

o 0 @ o Belapur, Navi Mumbai, Maharashtra 400614,

@, www.aeccl.orgin G 022-41271145/46 5] info@aecci.org.in K. 8433720996
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Join us for an intensive 1-Month
Certificate

WC]h@@S@ Your ‘Export Professionals Training’

designed for #MNew enterprises, #aspiring exporters, and

#management students.
Mfem C@mwy This program is ideal for individuals looking to gain

comprehensive knowledge about the export industry.

f@r BMSM@% Program Duration: 1 Month (8 Classes/16 Hours)

Start Date: 04th April 2025

Class Schedule: Every Friday and Saturday #
EXPMSﬁﬂn ma H.det Timing: 3:00 PM - 5:00 PM Mrs. Swarn Dhiman
Location: CBD Belapur MBA, PGDHRM
(EXPORT TRAINER)

US C@me@t Y@m Key Features of the Program
= Gain a deep understanding of the export process, industry
regulations, and documentation.
Wﬁth Mde * Expert Trainer: Learn from an industry expert with 24 years of
experience in the export sector.
« Port Visit: A real-world experience with a port visit to understand

Wm f@r logistics and shipping operations.
Fees: Inclusive of TaX)
» Corporate Members: Rs. 4500/- per Member
Guidance."
Q

. Students: Rs. 3000/- per Member

® +91-8433720996 @www.ueeni.org.in Qed@ueccl.nrg.in

% Expand Your Business with Our B2B Initiatives

‘fgusxs Looking to take your business global? Join us every month as we bring in
Connect new country experts to help you grow and thrive in international markets.

What's in it for you?

Exclusive 30-minute one-to-one consultations with experts from your preferred country.
Insights on market trends, trade opportunities, and growth strategies.

The perfect chance to connect, learn, and expand your global footprint!

e

e Register now by calling or emailing us—this is your chance [ﬁ N }5' \'
to explore new international trade opportunities and grow with usI : *e
: § [
¥ Let's take your business to the next level. ;
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Willi best eeonplementds’ frem

gm/éﬂﬁy Q%MH@Z‘W Frviced Pt S,

APOSTILLE & LEGALISATION CONSULTANCY

APOSTILLE  \
SERVICES '\ LEGALIZATION
SERVICES /

COURIER 4
SERVICES /

/ TRANSLATION
) SERVICES LETTER OF CREDIT

SERVICE

Proud to be a
member of AECCI

% Office no. 603, Hilton Centre, Sector-11, CBD Belapur, Navi Mumbai -400 614, Maharashtra, Indi‘ga%@@:zelspl@redﬁfmail.c:crm

CIN: U74898MH2013PTC250694



+
DIAMOND
SPONSOR o

_ Proud to be a
s ; member of AECCI

SOURACING ENTERPASE

YEGETABLES & FRUITS COCONUT PRODUCTS PULSES AND BEANS

I N DI A

. . 5 " Member of:.
SR — W
APEDA
) % Vegetables & Fruits e & Quality
=% Spices W & Price
./ % Pulses and Beans - %> Packing
: % Grains >. %= Shipment Mode
D % Flour I %> Delivery Commitment
O % Coconut Products = Customer Service
oY % Cattle Feed g % Flexibility
ﬂ‘ = International Norms & Standards
“ EGCLINDIA,CI‘fﬁce no. 603, Hilton Centre,_i",ector—ll‘l,tﬁp B_elapur, o) 23
imo e | Navi Mumbai - 400 614 Maharashtra, India. Email :eqcmdlamw@qmal?c%?n

www.egcindia.in



Legal Wing

SOURCING ENTERPRISE Professional Wing
Business Advice Wing

Events and Seminar Wing

ALL AECCI EVENTS & NEWSLETTERS

POWERED BY SPONSORED BY
' N
ﬂLbﬁ
I N DI A l/
Creative Custsmised Solutions gmgﬂ(f%ﬁf’f. :‘fﬁ‘.’m‘fﬁiﬁf

Connect at 8433720996

for onlin jon of Shippin
“Asian Exporters’ Chamber —
documents.

H 2
of Commerce and Ind UStrlesf (as per guidelines issed by DGFT vide Trade Notice number
offers many sponsorship 24/20.12.2024

opportunities, designed to &
maximize the visibility and B2B Meetings

presence of our members. If you One-to-One with global experts
are interested in sponsoring an &

event, or advertising with the Export Training Programme
Chamber, please contact to
Mrs. Swarn Dhiman- FOR MORE INFORMATION ABOUT AECC: www.aecci.org.in

Latest News on Trade Business: http://aecci.org.in/MediaCentre/news
Share your Views and Ideas: ed@aecci.org.In

E mail- ed@aecci.org.in Enquire about Sponsorship Opportunities: info@aecci.org.in

Subscribe the Quarterlly Newsletter: customercare@aecci.org.in

Executive Director

.

AN
“ @aeeci.org.in Q #AECCI s/ Www.aecciorg.in
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